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INCORPORATING IRISH H&V NEWS
BARLO
What Hope
For Settlement?
In the short term the answer to the above question
would appear to be none. However, for everyone's sake
- not least the company itself and its workforce - let's
ope that the season of goodwill will prevail upon all the
.,arties to give a little in the negotiations so that
whatever common ground exists between them can be
identified and used as the starting point for a
settlement which will secure the situation into the long-
term future.
As we go to press the strike at the Clonmel plant is heading
into its eighth week. A Labour Court hearing had been
scheduled for the follOwing Tuesday week but, given the
distance in viewpoint between management and the
workforce, no one anticipated a speedy agreement.
The workforce in Barlo's Clonmel factory has always had
misgivings about the potential production capability of the
Barlo plant in Manchester. Right from its inception, it quite
naturally eroded the worker powerbase which, up to then,
had been frrmly located in Clonmel.
Consequently, Manchester has always been a niggling thorn
in the side of the Barlo workforce at Clonmel. Any wonder
then, when Barlo management sought to implement cost-
cutting measures at Clonmel, that Manchester was raised as #>
'i central issue in the argument.
Not meaning to over-simplifY the situation, it appears that
the Clonmel workforce fears for the very future of the Barlo
plant in the town, the perceived threat being that Barlo is
going to cease production in Ireland altogether and move its
entire manufacturing base to England.
·For its part Barlo says such fears are unfounded. A
spokesman told BSNews that there is no intention of closing
the Clonmel Plant, especially given that over £2.5 million
has been invested in plant and machinery in recent times.
Barlo says that, qulte simply, the situation at Clonmel had
deteriorated in recent times to such an extent that the plant
was uncompetitive. Consequently, it sought to introduce
measures that would make it competitive. Voluntary
redundancies did make a contribution towards solving the
problem but, unfortunately, more measures were called for.
Hence the basis of the present dispute.
As we go to press the plant has been closed for nearly eight
weeks. However, a Barlo spokesman said he was confident
that a solution would be arrived at. Thereafter, he said that
the plant will re-open, albeit on a phased basis in a manner
that will suit market conditions.
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Temperature
Electronics
Temperature probes
Pt 100, thermocouples, transmitters.
Pockets (thermowells) conforming to any
standards or customer's drawings.
Instruments and apparatus
that measure up to
your criteria of quality
THE CONTROL CENTRES
MANOTHERM
LIMITED
Pressure
Temperature
Bimetallic and
gas-pressure thermometers
For the most varied applications
in industry and laboratories.
Industrial pressure gauges
"All-stainless" execution.
For chemical and petrochemical engineering,
foods and general industrial use.
MADAC
An autonomous data acquisition and
recording system (datalogger).
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READERSHIP
DATA
Irish Buidling Services News (formerly
Irish H&V News) is Ireland's only Building
Services magazine providing coverage of
the heating. ventilating. air conditioning.
refrigeration. sanitaryware. plumbing.
maintenance and environmental
dustries. It is the only publication
catering exclusively for these industries
and its circulation includes members. of
the following:
The Institute of Consulting Engineers:
The Chartered Institution of Building
Services Engineers; The Institute of
Domestic Heating Engineers; The Energy
Managers' Association; The Institute of
Energy; The Institute of Plumbing; The
Energy Conservation & District Heating
Association; The Mechanical Engineering
& Building Services Contracting
Association; The Irish Builders' Providers
Association; The Association of
Consulting Engi,:eers of Ireland; Small
Housebuiders' Association; Maintenance
Managers' Association.
In addition. Irish Building Services News
circulates to independent building
services contractors and key executives in
industry. Government. Semi-State and
local authority bodies. Essentially. our
circulation is virtually saturation coverage
of all those with an interest and/or
involvement in the industry.
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CIBSE NEWS
Annual Dinner ...Student Awards
MITSUBISHI
Going 4-Directional
CHANGING COLOUR
It's not easy Being Green
FACE TO FACE
John Ryan/Tony Cusack, WILO
MERCHANT OF THE YEAR
Octabuild Sponsors
BTU GOLF
Recent Results
NEW PRODUCTS/LITERATURE
Latest Innovations
PLUMBLINES
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Pioneerins Radiant
Gas Heating
At Home With
Energy Savings
Fergus Madigan. Mitsubishi
Electric Managing Director,
won no less than two prizes -
nearest the hole on the 15th
Par 3 and the Mitsubishi
Electric staff prize.
second with Damien Kane
from ATC in Belfast coming
third with 38 points.
The best team prize was won
by Clem Whiriskey from
Whiriskey Refrigeration, Bill
Noon of UCG and Willie
McNellis from Roadstone.
Thirty five participants
travelled from as far afield as
Belfast. Cork and Galway
recently to take part in the
Mitsubishi Electric final golf
outing of the year in Mullingar
Golf Club.
They were playing for the
Mitsubishi Electric Perpertual
Trophy which was an offer for
the best golfer on the day.
Frank McGinty from Bord Na
Mona won the competition
with 39 points. Paul McManus
from Avondale Chemicals was
Bryan Hunter. Bel Air Refrigeration. Belfast with Mike Sheehan, Mitsubishi
Electric and Meruyn NichoL Belfast.
Mitsubishi Golf Final
Results indicated that the in-
space heaters did not use as
much energy as the central
system. approx-imately 28%
less in the bungalow and 34%
less in the modern home.
"The study developed heater
sizing information which will
help engineers. using the
ASHRAE Handbook. apply
space heaters with more
accuracy,: said DeWerth,
Research and Development
Department of the American
Gas Association Labor-atories,
Cleveland. "This should lead to
more comfortable application
as well as a more energy
efficient use of space heaters".
temperatures using gas-frred
unvented. vented (radiant),
vented (convect-ive) and
directo-vent heaters in each
home.
Gas.
The installation costs for
Schwank heaters against unit
heaters is approximately one
third along with higher
efficiency and apprOXimately
one fifth of the running costs.
Some clients where Euro Gas
has supplied. delivered and
commissioned Schwank heaters
in the past 12 months are:
Cantrell & Cochrane (120
heaters); Tennis Village, Cork
(40 heaters); Tennis Village.
Dublin (58 heaters); Nestle Ltd
(40 heaters); and Waterford
Crystal (40 heaters).
Euro Gas Ltd. has been
marketing Schwank radiant
and tube heating equipment for
the past five years. During that
time the company has seen
many changes in the market.
particularly with regard to
radiant heating.
Consulting engineers and
contractors were a little
reluctant at first to use radiant
gas-fired heaters to heat large
or small buildings but. when
shown the many advantages. ie
installation costs and running
costs. they were encouraged to
take a fresh look at the concept.
says Des Prendergast of Euro
When it comes to residential
heating. saving energy does
not mean sacrificing comfort.
A newly-released study.
completed by Ashrae was
designed to "determine
characteristics of energy usage
of in-space heating in
residences". The project.
funded by ASHRAE'S
Research Program. was
conducted from March 1986
to October 1988.
"The purpose of the study was
to show quantitatively that
zone heating a home is more
energy efficient that using a
central gas heating system".
says Doug De Weth. P.E.. who
headed the project.
The study yielded data on
energy consumption. heater
cycles. room-to-room
temperatures and outdoor
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NEW PACKAGED CHILLERS
Better by Optimised Design
Dunham-Bush AC
air cooled water
chillers: six models
80kW to 260kW
• Optlmlsed design ensures ideal matching of components
for optimum performance.
• All component designs are long term tested for
proven reliability.
• Compact design of water cooled models allows
easy access to plantroom.
• Comprehensive ranges with options and "specials" to
match all air conditioning and process requirements.
• Top quality control panels to IP55 and I.E.E. Wiring
RegUlations (15th edition) and all other International
specifications where reqUired.
• Superb, long-life finish includes powder coating
for most models.
• Full support nationwide from Dunham·Bush's sales
offices and Accredited installer network. / /
/ V / /"'.'/ .......Products That Perform...By People Who Care
APV Hall Ireland Limited
151 Thomas Street, Dublin 8.
Tel: (01) 796599. Fax: (01) 796610. Telex: 30943.
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Veha - 'The Radiator Kings'
Schematic shoWing the key features ofnetworked air conditioning as
contained in the Elpac Modulaire systemfrom Crossjlow.
Crossflows Unveils
Edpac Modulaire
research, design and testing
process was completed with the
Edpac Modulaire being
introduced to the market where
units are now installed
worldwide in 14 countries.
Additionally, Crossl1ow have
installed a number of units
through Ireland, the most
prestigious c ntract to date
being the 14 which have gone
into the Financial Services
Centre in Dublin's Dock Site
development.
One of the key advantages of
Modulaire is that it is, as the
name suggests. a modular
system based on two module
sizes covering all capacity
requirements.
Each unit is connected by a
tWin axial cable, in a "daisy
chain" terminated in a small
inexpensive central control unit.
Up to 200 units may be so
connected. This results III
dramatic improvements in both
energy efficiency and overall
security of the data centre, as
well as allOwing full control and
unit status reports at a remote
location within the building (the
small central controller) or by
direction modem link to a PC
anywhere in the country.
Automatic fault reporting with
type/location/time description
is standard.
Centralised control from
master unit in room allows some
units to be in stand-by mode.
Handshake inter-connect
between units will start a
standby unit in event of fault on
any running unit.
Front access for all servicing
optimises data centre space.
Also, Modulaire has the smallest
real footprint per kw of cooling
capacity in the industry.
loc:AlID"CIR'ICIOfI
~c:;.D6"ACINnII t>
At a series of seminars in Sachs
Hotel on 28/29 November last.
Crossflow Air Conditioning Ltd
introduced the new Edpac
Modulaire computer room air
con-ditioning range which is
claimed to be the world's first
networked computer AC system.
Edpac Ireland was established
in 1985 in Canigaline, Co. Cork
by Managing Director Jim
Tangney with a 60% Irish
shareholding and 40% owned by
Edpac USA.
Jim Tangney is an electronics
specialist whose employment
before Edpac Ireland was with
the IDA, his main function being
to attract high-tech industries
from the States to set up in
Ireland. As a result of contacts
made in this capacity, Jim first
helped establish Leibert Ireland
in Cork before eventually
beCOming involved with Edpac.
The company has grown
significantly since 1985 and
became 100% Irish-owned in
1987 with the help of a buy-out
package supported by Nadcorp
and Etos.
Crossl1ow Air Conditioning
have acted as distributors since
February 1987, thus renewing a
much older association with
Edpac which was terminated
over 10 years before because of
the high cost of shipping the
completed Edpac units across
the Atlantic.
While computer networking
has been in use for a number of
years by way of local area
networks (LANSJ, Edpac
conceived the idea of bringing
the concept to bear on the
equipment controlling the
computer room environment in
data centres in March 1988.
By July of this year the
tooling within the production
plant is of the latest designs
with new technology being
incorporated into the process
where appropriate and
beneficial. In excess of £200.000
has been invested over the last
12 months.
Kingspan Veha operates its
own transport fleet with a
regular contract support
available if and when required.
The Despatch Department
regularly works to 8/9 pm to
ensure next-day deliveries.
Supply to the industry is via
an appointed stocking network
of nationwide merchants,
chosen for their professionalism
and location so that the
complete Kingspan Veha
package of product and service
back-up is available in every
corner of the country.
Sales Manager is Jim O'Reilly
and he heads a sales team of
Tommy Kelly and Niall Buckley
who. between them, cover the
entire country. They call
regularly on the merchant trade.
contractors and consultants
with all resulting sales being
directed through the most
appropriate merchant.
Such support mechanisms
are highly-valued by Kingspan
Veha and a great deal of time
and effort - and money - is
invested in getting the
company's message across to
the industry at large. Included
in this drive is a consultants
catalogue (available shortly) and
conducted factory visits of the
manufacturing plant for
merchants and their contractor
customers.
Additionally, occasional
"special offers" are used to
create an impact but also to get
a particular message across.
The most recent example was
the 23" high-output convector
roll-top radiator for the same
price of the 19" model. This
carried the "advice note" which
pointed out to the intending
purchasers of all radiators that
comparison with uncertifjed
outputs can be misleading.
APV have already undertaken
a number of such projects
throughout the country and
Noel May says that APV'S
pioneering work in this field is
now beginning to bear fruit.
Details of the current Dublin
project - which is unrivalled in
size anywhere in the world -
should be cleared for
publication fairly shortly for
inclusion in a future issue of
BSNews.
APV Bank
on Ice
I'ollowing the article by Keane
Harley in last month's issue.
Noel May of APV Hall Ireland
told BSNews as we went to
press that APV is in the process
of installing the world's largest
ice bank arrangement in a
project in Dublin.
Since the formation of
Kingspan Veha Ltd and the
commencement of full
production approximately 12
months ago. the company has
regained much of the market
share formerly held by the Veha
name and is now on course to
consolidate that position still
fu rther in the coming 12
months.
A major sales and marketing
campaign is planned which will
expand on the theme already
established throughout 1989 by
the use of both the printed and
recorded media.
Unlike some of the other
home-based manufacturers,
Ireland is the cornerstone upon
which Veha has built its sales
and this is a pattern which will
continue. despite the move into
the export markets. especially
the UK and Northern Ireland.
The Veha package contains a
number of key ingredients -
quality, high-performance
products; a wide standard range
choice comprising any
configuration from 18" to 232"
long and 16" to 31" high; a
"specials" capability as
expansive as can be imagined -
one recent example took 15 men
to lift; and a back-up support
system which is responsive and
flexible.
Strong management/staff
relations are an additional
strength. the emphasis within
the 70-strong workforce being
on achieving and maintaining a
very high standard of
workmanship.
Presently anything between
1500 and 1700 plates -
depending on the requirement
- are produced every day with
the average order turnaround
time being 2/3 days on the
stock range. Specials,
depending on how complex they
are. take a little longer.
However, the overriding
strength is the flexibility of the
workforce and. where a special
is required in a hurry. virtually
any reasonable request can be
met.
Obviously, the machinery and
4 - BUILDING SERVICES NEWS. DECEMBER 1989
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Modern Plant
Expansion Programme
Marketing Changes
at Pump Services
369483 (5 lines) but the
emergency number - 01-
901884 (Pageboy) units No.s
547 and 2664 - remains
unchanged.
Other appointments include the
creation of Product Managers to
look after customers needs in
relation to the major product
lines. The Product Managers
are:
Brendan Sorenson, based in
Cork; John McLaughlin. Ned
Hogan and Brendan Kavanagh
all based in Dublin; and Paul
Walker and Tom Ferguson
based in Belfast.
Milligan has been appointed
Sales & Marketing Director,
responsible for the re-shaping of
the company's products and
services. Mr. Milligan was
formally Managing Director of
Pump Services (N.!.) Ltd and
came to Pump Services 18
months agn from the poster
advertising company David
Alien.
Reconair Move
Pump Services has integrated
with its Northern company to
form a Marketing and Service
Organisation capable of
servicing the whole of Ireland.
The motivating force behind the
re-structuring has been to
prepare the company for the
opportunities provided by the
Single European Act in 1992,
particularly in relation to Pump
Services' industrial product
range. Pump services markets
an extensive range of industrial
pumps, meters. check weighers
and metal detectors.
The company believes that
industry will be better served by
a strong marketing company
able to offer a cohesive package
of equipment and servicing
throughout the whole oflreland.
In support of this move Dennis
Reconair Services Ltd have
moved and are now operating
from 307 Swords Road.
Santry. Dublin 9.
Telephone number is 01-
Modern Plant was set up over
40 years ago by Managing
Director Harry Bolger and it is
today still very much a family
business.
The business is divided into
four main areas - shower and
personal washing facilities
division; a pipe-line valve
division. an electronic section.
and power transmission and
pneumatics division.
Modern Plant Ltd at the Naas
Road, Dublin has commenced
re-const-ruction of its
premises which will give a
showroom and distribution
centre for over 25.000 sq. ft.
An investment of £1 million is
in.volved in the project which
Wlll continue for the next six
months. The new head office
will provide extra space for
customer parking and the
handling of heavy vehicles.
Bernard McNamara (lejt) representing the builders with Harry Bolger.
Managing Director. ojModern Plant Ltd. '
CABINET HEATERS
SUSPENDED UNIT AIR HEATERS
..---,
TUBE BENDERS
3/8 to 4 inches.
®lIDarREIRE B.V.
COOLEA, MACROOM, co. CORK.
Telephone: (026) 45334/45367 Fax: (026) 45383
Manufacturer of Industrial Heating, Drying,
Ventilation equipment and Tube Benders.
Output 20,000 BTU to 2 million BTU's/Hr.
Air Volume 1000m 3/h to 48,900m 3/hr.
APPLICATIONS; Industrial, Utility, Sport, Community.
M ARK PRODUCTS: I--;F:;R;-;E:-;E:-;Q~U:70~T=A~T=:I-:::07N:-A::-:V-:-A:-:I::-LA-::-=-B:-:LE~O-:-:N-:R::-:E::-::Q:-~U-:E::-::S~T:--
• SUSPENDED UNIT AIRHEATERS. NATURAL GAS/PROPANE
• CABINET HEATERS. NATURAL GAS/PROPANE/OIL FIRED.
• MAKE UP AIR UNITS. NATURAL GAS/PROPANE FIRED.
• INDUSTRIAL BURNER EQUIPMENT. NATURAL GAS/PROPANE/OIL FIRED.
• RADIANT HEATING (INFRA) NATURAL GAS/PROPANE.
• RADIANT HEATING (HT) NATURAL GAS/PROPANE.
• WARM WATER UNIT AIR HEATERS; ALSO MEDIUM HOT WATER AND STEAM.
• AIR HANDLING UNITS.
• RECYCLING VENTIALTION UNITS.
• TUBE BENDERS.
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11 % Rise in Construction
Investment
Hevac Malta Challenge
Above: Spot thefaces in the crowd - Malta v. Ireland.
Below: ([-r) - Mick Carrou ofCarroll H&P with Robert Twohig Cork H&P'
J. aShen, OB Heating, Cork; and Dave Harris. Harris Heating. .
While the extra £67.5 million
allocated for sanitary services
also represents a welcome
reversal of a downward trend,
Mr Hennessy pointed out that
further investment is
necessary to provide sufficient
serviced land to cater for the
expected upturn in the
development of industrial,
commercial and housing
projects.
The increase from £39 million
to £51 million should enable
the construct-ion of 1,000 new
local authority homes next
year, many of them in the
regions where demand had
been evident.
Industrial and tourism
development will benefit from
the EC structural funds with
the IDA building programme
increasing from £3.5 million to
£ 11. 5 m1llion and tourism
projects increasing from £12.5
million to £18 million.
He said the increase would
help to restore confidence
which is just beginning to
return to the industry. In the
last eight years public sector
investment has fallen by 34%
to £826 million in 1989.
Welcoming the 11% increase
in public sector investment
programme recently, Mr.
Reynolds, Managing Dir-ector
of the CIF, said that, allOwing
for a 5 % inflation rate next
year, the real rate of increase
will be 6%.
George Hennessy, economist
with the CIF, said that the
increase in allocation for local
authority housing was
particularly welcome as it
would mean the reversal of the
Government policy of cutting
back on local authority
housing which has seen
completions fall, from 7,000 in
1984 to 400 in 1989.
Squaring up to
heating costs.
Fighting with Fuel Bilb can
>cem like a David ve",u, Goliath cla,h.
on the face of it. a bit one sided.
The solution however i, only a
sling-shot away.
TRISTAT. a brand ne'" heating
control " deSIgned to cut even giant
bills down to size.
Infrared occupancy detectIon
ingenuously coupled to a three
temperalUre. two time period control.
ensures that rooms are heated only as
required. yet see, to Il that those
vulnerable 'bib and pieces' are never
left out in the cold.
Easily in,talled. TRISTAT "
childsplay to set up but clever
enough to manage any fuel. paYing for
itself time and again in reduced bills.
not to mention peace of mind.
Now there" no excu,e for not
looking heating CO", square in the
eye ... "How are the might) fallen."
,..........=~~~
TRISTAT
~under<Ontrol
ENERGY SPECIAUST PRODUCTS LTO
~• The Auditorium• Grand Theatre• Station RoadCockermouth CA13 9PZ
Cockermouth (0900) 822240
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Hevac Ltd, in association with
Myson UK Ltd, recently set up a
product promotion effective
from I August 1989, the reward
being a trip to the Malta soccer
game.
This promotion was based on
a points system relating to
product purchasing during the
months of August September
and October and proved very
popular with the heating trade
in general.
On the day of departure 40
people had qualified for the trip
to Malta and assembled at
Dublin Airport on Tuesday 14
November.
As we are now aware, adverse
weather conditions on the day
affected flights throughout
Europe and Aer Lingus advised
that the flight was cancelled
forthwith.
To say that the Hevac party
were dissapointed would be the
under-statement of the year.
Mr. John English, Managing
Director of Hevac Ltd., would
not accept this situation and
spent many hours in the flight
operations room explaining to
Aer Lingus all the very good
reason's why they must
facilitate the Hevac party!
His persistence paid
dividends In the end and Aer
Lingus announced that they
would bring a jumbo from
Preston to fly out passengers
including the Hevac party.
The rught eventually took off
at 11.30 p.m. Irish time,
refuelled in Paris and landed at
Valetta Airport at 5.30 a.m.
local time.
Bacon, egg and sausage was
the order of the day on arrival
at the Park Hotel and after a few
hours sleep the party were
ready to support Ireland at
Valetta stadium.
The match itself was a
marvellous occasion and the
Irish party remained at the
stadium to assist the Barley
Corn folk group In the after-
match celebrations.
The festivities continued into
the early hours of the
forthcoming morning and the
staying power of the heating
trade in Ireland will certainly be
given an honourable slot in
Maltese history.
On Thursday night - much
to the surprise of the organising
committee - the Hevac party
were all present and correct at
Valetta Airport.
Celebrations continued
dUring the f1Ight to Dublin and
the "Mexico Wave" was a new
experience on a jumbo
accompanied by Que, sera,
sera.
8
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Redbro/Trox - A
Winning Combination
Cash Flow & Money
Management
Forget Sally O'Brien
Here Comes Chuck!
Who's Chuck? "
Asks Dinny from Glenroe
BUILDING SERVICES NEWS, DECEMBER 1989 - 7
of his address.
Obviously, it's not possible to
reproduce verbatim what
ensued at each lecture
meeting bu t Mr Ryan did
make a handout available for
those present.
For companies already dOing
business, it is an ideal role
model against which
comparisons can be made.
The first one comprised the
case study of a fictitious
company - Corrymelton
Heating - and set out the key
factors influencing its
financial security in a simple,
fundamental manner.
It begins right at the
company's formation and goes
through the process of set-up
and subsequent financing and
development. When read
through as an example, it
highlights the key factors
respective companies should
address before embarking on
any such undertaking.
In an attempt to prOVide
advice and gUidance to
domestic contractors and
environmental engineers, the
IDHE has arranged for a
series of educational lectures
aimed at improving the
business management
techniques of individual
companies to be presented
over the coming months.
Best wishes for Christmas
and the New Year
from
all at
BSNews
At both sessions the
discussion period was perhaps
the most informative part of
the evening with Mr Ryan
being in a position to relate
the content of his lecture to
specific questions arising out
The first was on "Cash Flow &
Money Management" and this
was followed by a paper
entitled "Increasing Your
Profit".
The series began in November
and already two lectures have
been presented by J J Ryan,
Managing Director of Artir
Business Consultants Ltd.
•••
Redbro Ltd have been
associated with Trox for the
past 18 years and Managing
Director Frank Brophy is
confident that these recent
developments illustrate the
commitment of Trox GMBH
and can only help Redbro
prOVide a better service to
Irish industry.
will increase the total range of
equipment currently being
manufactured at Thetford UK.
The list of Irish projects on
which Trox products were
selected and used bear
testimony to their reputation.
Included are A.LB.
Headquarters, Dublin; Bank of
Ireland, Dublin; Board Na
Mona, Dublin; Civic Offices,
Dublin; Central Bank, Dublin;
Irish Life Development,
Dublin; Schwartshaupt, Cork;
Bon Secours Hospital, Dublin;
St. James Hospital, Dublin;
Annalog Devices, Limerick and
Custom House Docks, Dublin.
On the consultancy side,
Kingspan Veha have
addressed an area where they
perhaps lacked a little, Le.,
the availability of high-quality
printed literature.
Publication of a specially-
prepared glossy brochure -
detailing the complete
Kingspan Veha package - is
tmminent.
are set to appear in builders
merchants outlets throughout
the entire country with
smaller counter-top versions,
in addition to window
stickers, also being made
available for display purposes.
The Z Series is designed and
certified to the latest British
and American firesafe
standards of BS6755, API 6FA
and Lloyds.
BSS
But, . in case you have
difficulty locating him,
BSNews can shed some light
on the matter.
Trox is one of the market
leader brands in the
production of air diffusers,
dampers, filters and other
components for air
conditioning units, for
acoustic engineering and fire
protection.
Well, a new series of adverts is
in the offing for the coming
months which will introduce
Chuck to the nation.
As readers are already aware,
Dinny is being used in a
cleverly-conceived radio advert
to get across the qualities of
the Kingspan Veha range of
high-output radiators which
are made in Dinny's home
county of Wicklow.
A Significant extension to the
head office in Neukirchen _
Vluyn, Germany, giving 2500
sq m has been added to the
existing administration
building. Construction of a
second production facility in
Great Yarmouth, East Anglia,
Innovation in production
methods and continued
investment' in plant and
machinery, together with a
commitment to research and
development (which in 1988
amounted to DM3M) has seen
Trox GMBH expand it's initial
workshop of 110 sq m in 1951
o a total of 80,000 sq m with
over 200 employees and a
total turnover of DM 250 m.
In the meantime life-size
cardboard cut-outs of Chuck
BSS (Ireland) Ltd have
completed their range of BOSS
3-piece ball valves with the
recent introduction of the Z
series firesafe type.
New Boss at
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CIBSE NEWS CIBSE NEWS CIBSE NEWS
• Michae! McDonagh. MEBSCA with DenzU Dinsmore. CIBSE. N.I. Region: Tom
QUinn. NSA1: and Hugh Munro. ClBSE.
NASI asks for
CIBSE input
"The Department of the
Environment is noW
participating in an EC
Standing Committee mon-
itoring the implementation of
the Directive. and in
particular arranging for the
drawing up of "Interpretative
Documents" which will link
the CEN Standards to the
requirements of the
Directive. ThiS Committee
will also establish the
approvals procedure for use
of the "CE" Mark on
construction products as
well as the transfer of the
existing Eurocode pro-
gramme of nine construction
products as well as the
transfer of the existing
Eurocode programme of nine
construction codes to CEN.
who will publish the
industry must face up to the
demand for consistent
quality assurance in a
competitive open market in
Europe in 1992.
"A major element of the EC
plans for 1992 is the
removal of technical trade
barriers between member
states. The trigger for
change in the construction
sector has been agreement
by Governments on the
Construction Products
Directive which sets up the
mechanism for applying
common technical standards
and approvals for building
materials and components.
A major element is a much
expanded role for the
European standards
body-CEN-in which NSAl
represents Ireland.
"There developments
indicate that all who are
engaged in the construction
"Additionally. the NSAl with
the help of its Quality
Assurance Consultative
Commi ttee will shortly
publish a generic standard
for quality management in
the service industries. Work
has now begun within the
International Organization
for Standardization (ISO) on
the preparation of an
in terna tionally- agreed
standard for quality
assurance in project
management.
Architects in Ireland. the
NSAl is about to publish a
Guide to EN 29000 for
consultants and architects.
"The application of these
standards in manufacturing
industry is now well
established. However. it is
significant that the demand
for application of these
standards has now extended
to the service industries. In
particular. after consultation
with the Association of
Consultant Engineers and
the Royal Institute of
• Donal Downes. President, Association ofConsulting Engineers with £oin
Kenny. Colin lzzard. ClBSE President and O!iver Reddy.
standards bodies (including
VSAl) has issued a series of
Standards known collect-
ively as EN 29000 which
define the basic require-
ments of a quality manage-
ment system. These stand-
ards are quoted extensively
in many EC Directives and
are becoming a vital
necessity for trading in
Europe.
"The progress towards the
Single Market of 1992 has
focussed attention on the
requirement for a consistent
and harmonised commit-
ment to quality throughout
the Community. Europe.
through its constituent
extent that the pressure
applied by them can re-
enforce each other. I refer to
developments at national
level such as the formulation
of a portfolio of gas
standards, the review and
updating of the ETCI wiring
rules. the extension of the
Public Procurement
Directives to cover energy.
transport and water supply.
the coming to fruition of the
EC views on global
European system for testing
and certification. and the
increasing ~mphasis on
systems and products that
are friendly to the
environment.
"It is surprising how a
number of seemingly
unrelated activities can
gradually mature to the
At the CIBSE Annual Dinner in the
Royal Hibernian Academy of Arts in
Movement, Tom Quinn, General
Manager, National Standards Authority
of Ireland (NSAI) called on the CIBSE to
represent the Institution's views and to
actively participate in the NSAI
Construction Industry Standards
Committee.
Mr. Quinn was Guest of
Honour at the function and
principal speaker. The
following are the more
pertinent extracts from his
address to the attendance of
nearly 400 industry
representatives. They
included CIBSE President
Colin Izzard and Institution
members from the Northern
Region Branch.
"Over the last few years. the
role of standardization has
received unprecedented
attention as we prepare for
the Single European Market.
This. no doubt. has not gone
unnoticed by your
Institution. particularly with
regard to the standards and
regulations affecting the
construction industry.
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CIBSE NEWS CIBSE NEWS CIBSE NEWS
• Mr and Mrs Hayden who accepted the Student Award on behalfof their son.
David with Hugh Munro, Interim Chairman, CIBSE; Brian CDdy, the other
Student Award winner; Michael Buckley, CIBSE and also Joint Managing
Director ofWalker Air Conditioning who sponsored the Awards; and Colin
Izzard. President, CIBSE.
"It is bodies such as CIBSE
which provide an essential
link to us and to a large
extend on which we depend
in conducting our National
Standards business."
Nationaldevelop the
viewpoint.
services, vulnerable only to
the careless and the violent.
"I look forward to your
participation in the NSAI
Construction Industry
Standards Committee, to
represent the views of your
members in order to help
"We live in an age where
nothing is hidden save what
we decide not to see. Your
profession has been to the
fore in indicating that it can
design, plan and realise
better and cheaper building
"Standards follow trade and
reflect the needs of industry
and commerce. It is industry
freely competing to satisfy
its customers -that should
lead the way in setting
standards. In preparing for
the Single Market the
question is not so much how
it will affect you but rather
how you influence it.
architects involved in the
specification of buildings.
They now realise that they
need to have a far greater
knowledge of the way
specifications are developing
and changing, and the
influence of European
standardization on building
specifications in the future.
"These at first seemingly
unrelated events have
suddenly focussed the
minds of all engineers and
"This evening's occasion
prOVides me with an
opportunity to invite the
CIBSE to join this new
committee which will be
holding its inaugural
meeting on 25 January
1990. I might add that a
more formal invitation with
detailed information on the
work of the new committee
will follow in due course.
"Coordination of these many
activities has been assisted
in Ireland by the fact that
the Department of the
Environment has invited
NSAI to participate with
them on the Standing
Committee of National
Governments.
completed Eurocode as
harmonised European
Standards.
Whichever radiant heating system is right for you
_ and it could be either plaque or tubes or even a
combination of both - you can rely on Schwank
to identify it. And then to specify the only system
that will fit the precise requirements of the
installation.
Rigid adherence to engineering led decisions
enables us to maintain our integrity and to
produce the best results. Results like "£150,000
payback in 1 year", Four times the heat at less
than half the cost". "£200,000 savings on running
costs", and many more of the same. Not just
advertising slogans burt
carefully documented
figures produced by
satisfied Schwank
customers. Just send for
your copy of "Hot Gossip"
and read all about it!
Whatever your radiant
heating problem, we'll
solve it. Quickly.
Economically. Totally.
That's why we're the
European leaders in
radiant heating.
Available from:
EURO GAS LTD.
INDUSTRICAL AND COMMERCIAL HEATING EQUIPMENT
1 Duncairn Place, Bray, Co. WickloW.
Telephone: (01) 868244. Fax: (01) 861729
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Overall control is via a
slimline multifunctional LCD
remote controller. This
streamlined square
controller incorporates a
sophisticated
microprocessor to make a
wide range of operations
easy. Each remote controller
can control up to 50 units.
Additionally, there is an
optional system control
which means that, using a
combination of the
centralised remote controller
and the adaptor, it is
possible to control up to 50
remote controllers (an
adaptor is necessary for
each remote controller).
This is but a resume of the
features and capability of
the Mitsubishi Ell~ctric F
Series. A comprehensive
breakdown of the new
system will be made
,available early in the new
year to coincide with the
launch of the new units.
single-phase protection; low
ambient fan-speed control;
and a learning defrost
control.
Front access maintenance -
All maintenance points are
located behind an easy-
access front panel;
In-line installations - In-
line installation of a number
of units is possible, thereby
contributing to space
savings;
F?ur-way piping access -
Pipe connections can be
~ade from the front. rear,
nght and base of the
outdoor unit;
Crankcase heaters - All
units are fitted with
crankcase heaters as
standard;
Rotary compression -
Rotary compressors
including a twin cylinder
rotary, are fitted to all heat
pump models and up to Size
4 cooling-only models;
Electronic control - The
electronic control system
houses a self-diagnostics
function; anti-phase and
Extra fan - The specially-
designed extra fan allows for
ultra-quit operation;
Mitsubishi Electric Mr Slim FSeries
I Advanced & Ever Advancing'
3 WAYAIR FlOW
2 WAY AIR FlDN
OUTDOOR UNITS
Charge-less refrigerant
system - This newly-
developed system eliminates
the need for on-site
refrigerant charging. Each
unit is fully charged to
include pipe runs up to 5
mm on heat pump units (40
mm on Size 2) and 20 mm
on all cooling only units;
Drain lift-up mechanism-
All units are fitted with a
drain lift-up mechanism to
remove condensate formed
during cooling.
Branch duct/fresh air -
There are facilities for both
branch ducting and fresh air
inlet for on-site application;
Inlet grille - The decorative
inlet grile protrudes 25 mm
and opens for filter cleaning
and all servicing;
Electric boost heaters - All
the indoor heat pump units
are factory-fitted with
electric boost heater which
are automatically-controlled
via the electronic controls;
• Four-directional control- the F Se . . .two. three andJour-directional a;fl~w. nes oJceiling cassette spllt-systemftom Mitsubishi Electirc allows Jor
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Variable air flow - The air
vents can be adjusted by
means of a sliding damper
to provide either a gentle
breeze or a stronger stream
of air;
INDOOR UNITS
Turbo fan - This newly-
developed fan means ultra-
low noise levels and a
chassis depth of 298 mm,
regardless of unit output:
Four way air discharge -
On site adaptability for 4, 3
or 2-way air discharge;
Long-life filter - The new
low-maintenance filter
requires cleaning only every
2,500 hours of normal office
operation;
The result it total flexibility
in choosing a configuration
which gives maximum
performance in a tidy and
unobtrusive installation.
Comprising intelligently-
designed indoor units and
sensibly-configured outdoor
units, the principal features
of the F Series are as
follows.
Auto louvre - The air outlet
vanes can be switched to
swing automatically up and
down for uniform air
distribution, or set for
permanent horizontal or
vertical discharge;
The result is an entirely new
combination of indoor and
outdoor units which
encompass all the latest
technological advancements
in a system which is more
compact, quieter and more
flexible than ever before.
Additionally, it incorporates
four-directional control
which allows the user select
from two, three or four-
directional air flow options,
depending on the
requirement.
The MitsubishiElectric Mr SlimF Series ceiling
cassette air
conditioning system
scheduled for
January availability
represents the
culmination of many
years of research and
development.
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THE OPTIMUM SOLUTION
TO BOTH NEW AND
RETROFIT INSTALLATIONS
1
4. FULL REMOTE
ACCESS.
Typical Remote
Controlled
System.
2. DUAL
CIRCUIT.
Microprocessor
Networked
Duplex Computer
Cooling Systems.
3. AIR/WATER!
GLYCOL
COOLED.
Dual Circuit
Modular Chillers.
1. SINGLE
CIRCUIT.
Microprocessor
Networked
Uniplex
Computer
Cooling Systems.
• Single or Dual Speed
Compressor.
• Modulated Electronic
Steam Generation...
unique to EDPAC.
• Password protected
user programming...
multi language.
• Remote control and
monitoring standard.
• Low noise perform-
ance on all modules.
• Advanced construc-
tion offering extended
lifetime.
FEATURES
• Only two footprints
for the entire base
range... simple site
access.
• All base modules fit
in elevators... solves
retrofit and expansion
issues.
• Single or Dual Circuit
. . . or they may be
mixed on the
Network.
• Air, Water, Glycol,
Chilled Water
Systems may be
mixed on the
Network.
NETWORKED OPERATION
Networked operation provides unique control and
reliability, allowing several modules to operate as
one Distributed System.
This results in major energy saving over conven-
tional systems. All advanced options are offered as
standard.... including Electronic Steam Genera-
tor, Remote Control and Monitoring.
INTRODUCING. ... a total System Solution to
Data Centre Conditioning.
Air, Water, Glycol and Chilled Water Systems.
Ultra Compact Single or Dual Circuit Systems.
Separate Independent Fan sections on dual circuit
systems allow maintenance on one circuit without
affecting the other.
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WHAT IS NETWORKED AIR CONDITIONING?
TH( A,BoV[ ARl POSSl8l(
COt.lIlH~nOHS Of wOOUl.£S
TO (OR" ouPl[X.
NOTE
· ·
i
1_ •
·
· ·
· ·
J 5 OR 5.0 TON 3.5 OR- 5.0 TON ~
MAINFRAME ClULLERS
Dual Orcuit Water Cooled to SOKw.
Air Cooled to 45Kw.
t--
2620 ~ ,
7,5 OR 10 TON 7.5 OR '0 TON
_t
t-
2085
----- :-- T
7.5 OR 10 TON J.5 OR 5,0 TON rl
._ I
1550
r- -;
.
·
I
1_ •
·.
I-~
'-+- •
·
...._-
~...
DUPLEX
Smallest Footprints in the Industry
LOCATED IN OfFlCE OR
SECURITV CENTRE
UP TO 5000 FT FAOIl DATA CENTIIE t>
S DE HEV
775I ---I
1
DISTRIBUTED CAPACITY
ECONOMICALLY EUMINATES HOT SPOTS
~
"'I
• 1
')10
fROt.oT E '" DE E' [V
77'r 1
,--~
.
·
~
·
~
1- •
·
~
-I- I--
.
· ..-l..
· ·
'11
·
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l-
· ·
7.5110 TON MODULES
COMPACT DESIGN
3.5/5.0 TON MODULES
THE SYSTEMS SOLUTIONS PEOPLE
• The system behaves
like one single distrib-
uted machine.
• Multiple Modules act
in unison... no Hot
Spots.
• No heating/cooling
conflicts possible.
• Precise local control
by each module saves
energy.
• Any mix of modules
on the network...
add some OX
modules to a Chilled
Water system for
security.
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The Importance of Being Green
I
Yes its a bandwagon, We all use it ... lots of it is a difference", one which Direct gas fired heaters I
and even if you and as we become more you may find surprising. have assumed to be 92%
don't want to jump "sophisticated" we use The most instructive way efficient. Some people
on it, people try to more. I am talking about to look at it is to consider claim they are 100%
haul you aboard. energy. We use energy in the amount of carbon efficient, but this is a little
"I'm quite prepared the form of petrol and dioxide produced per unit disingenuous. The missingdiesel to power our of energy which we actually 8% is the latent heat of
to buy your counter vehicles. But you have had use. This way we take into vaporisation of the water
sunk screws, but are atmospheric lead, lean account all the energy that vapour in the combustion
they ozone burn engines, catalytic is wasted by inefficiencies products.
f:r:iendly'? " convertors and the like in burning, in trans-
thrown at you mission losses, heat Direct gas fired air heaters
Your double glazing unmercifully. You know all disappearing up flues and are those which burn gas
looks just the job, about that (but you still the like. safely into the airstream,
but isn't it adding to use leaded petrol because the whole of which is put
the greenhouse the car goes better). Right! Stop for a moment into the area to be heated.
effect'?" and have a ponder on what They are typically found inConsider rather the energy the league table will look the more progressive
verything you use,
you use for other purposes. like. No cheating, don't factories, far sighted
Lets talk about keeping look at the end of the warehouse operations,
everything your buy warm - energy that heats article. astutely operated swim-
is now scrutinised the home, the office, the ming pools, penny-
for ecological factory. How In compiling the table I pinchingly run churches
harmony and environmentally friendly is have made one or two etc - in fact anywhere
compatibility, to the that? Unless your energy assumptions, which I am that an enlightened
point where it can comes from the country's sure you will agree are management realise how
reduce a strong man microscopic proportion of quite reasonable. The first flexible, cheap to run andwind generated electricity, is that conventional power environmentally friendlyto gibbering or the small and stations are about 35% they are.incoherence. It is environmentally suspect efficient. Yes I know they
easy in the welter of nuclear generated element, have super efficient boilers I made one last
hype, all you use produces, as a and all the rest of it, but by assumption, namely that
misinformation and by-product, carbon the time you turn on your your have read this far.
downright claptrap dioxide. one bar electric fire in your You can have a look at the
to stick your head Carbon diOxide - the gas
chilly garret. 65% of it has league table now, but
under the recycled disappeared like dew in the before your do, ask
blanket and let it all that is the prime cause of morn. Try asking them, yourself a final question:-
pass you by. the greenhouse effect; the they might squeeze the oddgas that has caused global percent here and there on Is it any coincidence thatNevertheless, buried temperatures to rise in the the newer power stations. the author's company are
n some everyday past hundred years; the specialists in direct gas
pects of gas that will melt the polar Consider also that the fired air heating?
comsumption which ice caps and submerge same applies to every
we all take for that niCe little seaside kilowatt of power wrung C02 Production - grams
granted, are some cottage you bought last out of the electric motors of C02 per useful kilowatt
profound effects on year in Wexford. driving all the lathes, all of energy
the environment ... Virtually all our energy
the electric typewriters, all
says Richard the computers and yes- Electricity from Coal -comes from fossil fuels - all your air conditioning 321/0/35 = 917 grmBirks. * coal, oil or gas, and most systems. I have also C02/KW
when burnt produce other assumed that your average Coal - 321 grm C02/KW
things as well, like sulphur power station is coal Oil"- 247/0/75 = 329
dioxide ... but we'll let that powered (most are). grm C02/KW
"Your double pass. Given that we will go Gas indirect fired -
glazing looks
on using fossil fuels, is When it comes to indirect 130/0.75= 173grm
there any difference in the gas and oil fired heaters, I C02/KW
just thejob, but quantity of carbon dioxide have assumed they are Gas indirect fired -produced from any source? 75% efficient (a few are 130/0.92 =141 grmisn't it adding And don't forget electricity, better, a lot are worse). C02/KW
to the that "clean energy for the Indirect gas and oil firedfuture". Most of it comes heaters embrace the
greenhouse from fossil fuel burning central heating boilers, at • Richard Birks works for
effect?"
power stations, all adding home and in the office, and Niche Ltd, manufacturers of
their quota (and more) of the stand-in-the-corner fug direct gas-fired heating
atmospheric pollutants. stirrers that are common equipment Euro Gas Ltd are
in factories and their distributors for the
The answer is "Yes - there warehouses. RepubUc ofIreland.
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"On the basis of those deliberations, we
devised a new strategy for WHo which
we see as being the key to our being
better equipped to service the
marketplace and of course to secure our
own future prosperity.
I FACE TO FACE. FACE TO FACE. FACE TO FACE I
IIWilo Star" On
The Ascendency
Following a period of re-evaluation and self-assessment,
WHo of Limerick has embarked on a major sales and
marketing drive aimed at improving its penetration in
key market sectors and strengthening still further its
overall position within the pump industry.
While many companies pay lip-service to such
undertakings, Managing Director John Ryan was very
open in a recent interview with BSNews in the details he
was prepared to reveal.
"We approached the exercise in a very logical and honest
way. We took full stock of our own situation and also
analysed the marketplace itself very thoroughly before
coming to any conclusions.
• Brendan Lyons. Group Financial Controller with Owen Culhane. Materials Co-Ordinator.
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"There are a number of core aspects to
this strategy, the principal ones being
the nature and composition of the
product portfolio and thereafter the
manner in which these are brought to
the marketplace.
"These pumps incorporate state-of-the-
art technology and were researched,
designed and subsequently brought to
market by way of a totally new concept
which views the pump as an integral
part of the overall heating system.
"We have the added advantage of t
Star range haVing been introduced
the rest of Europe over the last two
years and thus it comes to Ireland with
a highly-successful proven track record.
So, while the concept may in fact be
new to here, there are a number of
testimonials - the most telling being
vastly-increased sales - which bear
witness to its relevance for today's more
energy-efficient and energy-conscious
heating systems.
"In my opinion the Star range
represents the ultimate in pump
technology. We are now a long way from
the days of the single-speed hydraulic
control units. Today's heating systems
- with thermostatically-controlled
radiators - demand a much more
sophisticated pump.
"In the Star range we have the answer.
These pumps are electronicall
controlled. totally variable. multi-spe
units. Hydraulic controls have been
dispensed with.
"The new technology involved is being
gradually applied to the entire WHo
glandless range. The I" units, E25/1-5.
already incorporate the development
with equally-advanced commercial and
industrial pumps set to come on stream
shortly.
"As for the close-coupled. mechanical
seal range, external controllers have
been specially devised by Wilo which. in
effect. achieve the same result.
"All of these systems have been
developed in-house with the investment
in the Wilo plant in Limerick now
standing at well over £5 million. A
further £1.7 million has been allocated
to finance various projects and research
schemes over the coming 12 months.
"But, as I already intimated. how those
products are brought to the
18
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"We're confident that we now have the
best package within the pump sector,
especially given today's more
sophisticated requirement.
• Stephan Uhle1l1£UlTl, Sales Support Engineer.
"January 1990 marks the end of Wilo's
first decade of operation in Ireland. It is
also the first step in our march towards
even more success for our company and
products in Ireland."
• Derek Elton, Sales Support Engineer.
have these based and perhaps some of
your readers would like to talk to us
with a view to linking up with Wilo.
"We have been through a fairly dramatic
two years: There's no doubt but that it's
been difficult at times yet, at the same
time, it gave us the opportunity for
some critical self-analysis.
"The result of that experience is the
WHo of today .. , a company offering a
sophisticated product range designed
specifically to suit modern requirements
with the business management
structure and organisational support
facilities capable of bringing those
products to the marketplace in a
professional manner.
"In-house back-up support is provided
by Eleanor Sheedy, Sales
Administration and Ann Wade,
Accounts Administration. I provide the
sales management aspect while
Brendan Lyons, Group Financial
Controller, co-ordinates all the logistical
support with Owen Culhane acting as
Materials Co-Ordinator.
"We have also taken on a separate
3,500 sq. ft. warehouse facility quite
close to the production plant from
which we control and distribute all
stocks. Most of the country is serviced
directly from Limerick with Finheat in
Dublin acting as our
stockist/distributor. General Manager
there is Jim King, and ex-employee of
WHo. Thomas Power (suppliers) Ltd.,
Moonc6in, act as distributors for our
merchant range of products, covering
parts of Munster and Connacht.
• Eleanor Sheedy. Sales Administration with
Ann Wade. Accounts Administration.
"However, forever conscious of the need
to guarantee that extra-special service
and back-up support, we are in the
process of appointing other
stockists/distributors throughout the
country. Indeed, we have earmarked
specific locations where we would like to
educated here since the age of four. He
is a graduate of Kevin Street with a
degree in electrical engineering.
"On the mechanical side we have
appointed Derek Elton. Derek is an
environmental engineer with a degree
from Bolton Street. He has spent a great
deal of his career working within
consultancy practices, including J A
Kenny & Partners where he served for
over 10 years.
"Stefan is based in Limerick with Derek
based in Dublin. However, both have a
'rOVing' brief, the emphasis being on
serving the needs of the marketplace,
wherever that takes them.
"We were confident in that we had the
appropriate products. What, perhaps,
we may have lacked was a strategic
sales and marketing support package.
"So, we addressed the matter decisively,
the result being that Wilo Engineering
Ltd now employees six, technically-
qualified and trained personnel to
handle all sales queries and related
matters.
"The level of technical expertise and
xperience varies according to area of
responsibility but, suffice it to say that
Wilo can now offer a complete technical
consultation, advice and subsequent
support package that befits the quality
and capability of our product range.
"It's not that we intend cutting across
system designers. No, what we now
offer is a complementary service which
they can avail of. The idea is that we
work in partnership with the
consultant.
"Wilo Engineering Ltd is the sales and
marketing arm. Tony Cusack is Sales
anager and perhaps it's more
ppropriate if I now hand you over to
him."
"Having conducted an in-depth study of
the marketplace, says Tony Cusack, "we
came to the conclusion that we needed
to revise our sales and marketing
strategy to better service our existing
and potential customer base.
"Consequently, we have implemented
major organisational changes so that
our business structure is specifically
tailored to service the marketplace in
the manner which our analysis
suggested.
marketplace - and more significantly,
perhaps, how they are supported in the
field - is equally important.
"To provide this service we have
appointed two new Sales Support
Engineers.
"Stefan Uhlemann is one and, as his
name suggests, he is of German
extraction. ThiS has a decided
advantage in that he can liaise directly
in fluent German with Wilo
headquarters in Germany.
"However, he is Irish to all intents and
purposes, having been reared and
"Quite simply, we now have two
companies within the Wilo Group in
Ireland - Wilo Pumps is the
manufacturing arm employing 109
people full-time with temporary
seasonal increases of anything between
one and 20.
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Builders'
Merchant
of the
Year
Award
SPONSORED BY OCTABUILD
A rcon Heatingand Plumbing
and Davies Ltd,
both of Dublin,
were singled out
recently at the
Octabuild
Builders
Merchant of The
Year Awards for
special category
presentations.
Arcon received
the Sanbra Fyffe
Award for best
product
showroom while
Davies received
their Award from
Wavin for
marketing
innovation.
The overall winner of the
National Award was
Brooks Houghton of
Cork. They were chosen
from the four Regional
Winners - themselves
for Munster; Chadwicks,
Glasnevin for Dublin;
Doyles of the Shamrock
for Leinster; and Heiton
McFerran, Letterkenny
for Connaught/Ulster.
In all builders
merchants from Carlow,
Cork Donegal, Dublin,
Limerick, Sligo and
Waterford received
awards from Terry
Leyden, T.D., Minister of
State for Trade and
Marketing. These
consisted of the national
award, four regional
awards and seven
special category awards.
This if the fourth
Builders Merchant of
the Year Award. For the
first three years the
award was sponsored by
Wavin but this year
Wavin have been joined
by six other Irish
manufacturers, Irish
Roofing Felts, Irish
Cement, Moy Insulation,
Gypsum Industries,
Sanbra Fyffe and
Teagral who collectively
sponsor the Award as
Octabuild.
For Chadwicks, '
Glasnevin, this was its
first Dublin Regional
Award. Brooks
Haughton, Cork and
Heiton McFerran,
Letterkenny were both
Regional Award Winners
last year, while Doyle's
were the inaugural
National Award Winner
in 1986.
• OCTABUILD MERCHANT OF THE YEAR AWARD -Liam Dean. Sanbra Fyffe pictured with Geny Byrne,
Arcon Supplies, Dublin; Teny Leyden. ID, Minister for Trade and Marketing; Brian Armstrong. Arcon Supplies,
Dublin; John Darey, Managing Director. Sanbra Fyffe; Michael Sheridan, Sanbra Fyffe and Des Byrne, Sanbra
Fyffe.
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• Michael Riordan, Bmoks Haughton, Cork; Munster Regional Winner; with Michael Doyle, Doyle's of the
Shamrock, Carlow, Leinster Regional Winner; John Calfrey, Chadwicks, Glasnevin, Dublin Regional Winner;
Malcolm McDonald, Heiton McFerran, DonegaL ULster/Connacht Regional Winner; Des Byrne, Managing Director.
Wavin and Terry Leyden. ID, Ministerfor Trade and Marketing.
• Terry Leyden, ID, Minister for Trade and Marketing with Jerry McCarthy (left) and Mlchael Riordan, Brooks
Haughton, Cork who received the Octabuild Merchant of the Year Award.
YEAR AWARD - James Russell. Wavin pictured with Lany Can; Marketing
• OCTABUll..D MERCHANT OFT~ . . . Declan O'Donnell. Davies ofFairoiew; Gerry
Director. Wavin; Terry Leyden, ID, MUllSterf~r Tr~e and MarketinlJ hn McKenna.. Wavin.
Tobin, Davies ofFairview; Des Byrne, Managmg DlTector. wa::.vUl~an~=o=:;;::-__-;;;;;;;;;;;; ~
The independent
judging panel for the
wards were Michael
reene, Director,
Construction Industry
Federation; Jim
Goulding, Director-
General, Irish Hardware
Association and Bill
Telford, Telford's
Mountrath, last year's
National Award Winner.
Brooks Hanley, Sligo-
the Moy Insulation
Award for the best first
time entry in the
competition;
The merchants were
judged on product
knowledge, well
organised and clearly
identified stock, clean
and tidy premises,
support for Irish
products, efficient
service and attitude
knowledge and
appearance of staff.
C & D Providers,
Wexford - the Gypsum
Industries Award for its
support for Irish
products;
Davies Ltd., Dublin-
e Wavin Award for
arketing innovation;
Morris Builders
Providers, Waterford -
the Irish Roofing Felts
Award for the best shop
front;
Mulvey's Dublin - the
Irish Cement Award for
the most improved
premises;
Tagdh O'Connor,
Limerick - the Teagral
Award for the best in-
store merchandising.
The Seven special
category awards were:-
Arcon Heating and
Plumbing, Dublin - the
Sanbra Fyffe Award for
the best product
showroom;
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GOLf
• LISTER TUBES/HERMITAGE -Captain Tom SCott with Gerry Tobln
winner Class 3. and E. Kellett. Lister Tubes. .
• BTU SOCIAL WEEKEND COBH & MIDBrown Boveri: Tom Scott (C taIn) th LETON -Sponsored by ASEA
Murphy. ASB. ap wi Mlchael Carroll (4th) and Mlchael
• BTU SOCIAL WEEKEND COBH & MIDLETON -Sponsored b ASEA
M
Brownh Boveri: Tom Scott (Captain) with Des O'Sullivan (2nd) and ~Ichael
urp y. ASB.
• LISTER TUBES/HERMITAGE -Captain Tom SCott with overall winner
Pat Dunphy and E. Kellett of Llster Tubes.
Matchplay:-
W. Winser - Liam Stenson
(10)
R/Up - Brian Farrell (7)
Class 2:
(13-17)
(1) Denis Brown (16) - 27
pts.
(2) Sean Smith (14) - 36
pts.
(3) John Ennis (10) Society
-34 pts.
Class 3:
(17 - )
(1) Gerry Tobin (18) - 35
pts.
(2) Ray Toner (18) B/9 - 35
pts.
(3) Eamon O'Brein (20) - 34
pts.
Winner:
P. Dunphy (11) - 40 pts.
Class 1:
(0-12) (1) Peter Johnston (5)
- 38 pts.
(2) Bernard Sweeney (7) -
35 pts.
(3) Neville Thompson (8)
society - 35 pts.
(Back 9 G. Baker)
Hermita
Back 9:
(2) Ray Byrne (15) -16 pts.
Plate winnner:
John Duggan (14) - 34 pts.
R/Up: Vincent Dowling (15)
- 30 pts.
Back nine:
Nell Cullen (13) - 20 pts.
Shay Kerney (13) - 19 pts.
Front Nine:
Michael Thaithewd (7) - 19
pts.
Tom Noone (12) - 19 pts.
Visitors:
Paddy Ring (11) - 39 pts.
Kevin Ryan (22) - 37 pts.
(30 L. Mongery (18) - 29
pts.
Front 9:
(1) Tony Delaney (9) - 19
pts.
Visitors:
(1) Pat Gormsey 911) - 32
pts.
(2) Nell Harrin 31
Runner Up: Gerry Tobin
(18) Soc H/Cap - 32 pts.
2nd Class:
1. P. Johnston (8) soc
H/Cap - 30 pts.
3rd Class:
1. A. Moriarty (7) 8/9 - 30
pts.
Class 2:
(1) Vincent Dowling 915)
soch/cap - 29 pts.
(12-15)
(2) Peter Reynolds (15) - 27
pts.
(3) Sean Smith (14) - 25
pts.
Class 3:
(1) P. Delaney (18) - 31 pts.
(16- ) (2) D. Chambers (22)
-30 pts.
Front Nine Winner:
Brendan Bracken (15) - 20
pts.
Winner: J. Duggan (14) Soc
H/CAP B/9 - 32 pts.
Ladies 18th Hole:
1st: Moira Quinn (27) - 33
pts.
2nd: Brigid Delaney (18) -
32 pts.
3rd: Lillian Baker (15) - 31
pts.
Mens 18 Hole
Winner: Tony Quinn (11) -
42 pts.
2nd: Des O'Sullivan (12)-
40 pts.
3rd: Tony O'Leary (16) - 40
pts.
4th: Michael Carroll (8) -
37 pts.
5th: John Lavelle (11) - 37
pts.
(beat T. Delaney last six)
Back Nine Winner:
Jim Duggan (14) - 20 pts.
(Last 6 from T. Delaney)
Winner Class:
1. Michael Morrissey (6) soc
H/Cap - 31 pts.
Royal Dublin
Social
Weekend
Cobh &
Midleton
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Listen.
Just how quiet is the
amazing New Mitsubishi Electric
air conditioning cassette?
This year's most important news in air conditioning is very hush-hush.
The new Mitsubishi Electric ceiling cassettes are as quiet as a whisper.
And each model has a unique zooming effect for highly accurate
flow control.
The range also introduces the concept of a total energy management
system that will command up to 50 units.
Because good air conditioning should be seen and not heard.
• MITSUBISHI
....ELECTRIC
The best condition for air to be in.
Mitsubishi Electric, Industrial Division, Western Industrial Estate, Naas Road, Dublin 12.
Tel: 505007, Fax: 561337.
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NEW PRODUCTS/LITERATURE
DWYER SIGHT FLOW
INDICATORS
Manotherm Ltd has added a
new 6" size to the previously
available 3" and 4" Dwyer
Model 350F Sight Flow
Indicators.
All models feature two-
tempered glass windows for
strength and "see through"
visibility.
For fluids whose motion is
difficult to detect, Model
360F adds a 316 stainless
steel flapper which also
serves to indicate relative
flow rates. Both models are
available with either cast
carbon steel or 316 stainless
steel bodies, with raised face
flanges in accordance with
ANSI BI6.5 for 150 lbs.
class.
Complete product line
includes other materials and
features with male or female
pipe threads from 1/4" to
2".
Further details from:
Manotherm Ltd.,
4 Walkinstown Road,
Dublin 12.
Tel. 01 .. 522355;
Fax. 01 .. 516919.
Freezstop Lite is an electric heat tracing system Jor the frost protectton ..
pipework. available from Heat Trace Litd. oJStockport. Cheshire.
TOSHIBA TWIN-SPLIT SYSTEM
ASHRAE THROWS THE
BOOK AT ENGINEERS
Toshiba's twin-split G-type outdoor units can be integrated into a space
saving group using one oJ three dUJerent methods according to the number
oJunits and the available rooJ space. Details from G.T. Phelan Lid.
Maximum rated pressure is
150 psi and temperature
limit is 200'F.
It's about time someone
threw the book at engineers,
especially if it helps them
get their job finished more
quicklyl
A new gUide, developed to
facilitate engineering
research, consolidates vital
information for calculating
the energy performance of
heating, ventilating and air-
conditioning apparatus.
The manual, entitled
ASHRAE TC 4.7 Annotate
Guide to Models and
Algorithms for Energy
Calculations Relating to
HVAC EqUipment, includes
652 readily-available
references containing
current mathematical
models and computer
algorithms.
Addi tionally, the gUide
illustrates the differences in
simulation approaches
found in the text and their
limits of applicability.
As part of a year-long
project sponsored by the
American Society of Heating,
Refrigerating and Air-
Condi Honing Engineers
(ASHRAE), the handbook
was written by Dr. G.K.
The new 6" Dwyer sightflow
indicator from Manotherm
Yuill, P.E. and C.P. Wray,
P.E. of G.K. Yuill and
Associates Ltd., in Winnipeg,
Canada.
The annotated gUide is
primarily targeted towards
practising engineers who are
developing their own
simulation programmes for
examining the energy usage
of HVAC eqUipment in
buildings. For a particular
equipment type, the user
can consult the relevant
section of the guide to select
references pertaining to
that approach of interest.
Also, the publication is a
useful tool for engineers who
are conducting dynamic
analyses of eqUipment
performance.
While the focus of the
gUide is on steady-state and
quasi-steady-state
algorithms and models,
dynamic ones are also
considered.
Details from:
ASHRAE Publication
Sales,
1791 Tullie Circle,
NE Atlanta, GA 30329.
Toshiba has launched a
tWin-split cooling and
heating air conditioning
system. A new design of 4hp
and 5hp outdoor condenser
units for roof top intallation
is the heart of this system.
Named the G-type - short for
Gathered Installation Type -
one G-type outdoor unit will
simultaneously service two
indoor air conditioners of
identical type and capacity
or one indoor unit should
one only be reqUired.
The choice of indoor units
can be made from any of
Toshiba's RAV cassette,
ceiling suspended, wall,
console and floor-standing
models.
Piping from the outdoor unit
can be routed in one of four
directions - front, rear, left
and right.
With multiple installations,
outdoor units can be
integrated into a space
saving group using one of
three different methods,
according to the number of
units and the roof space
available.
Control is by way of
Toshiba's 12.5 mm slim
remote controller, which has
leD digital display, 24-hour
remote timer, and
malfunction facility che
which displays the co
number of any faulty part
for remedial action.
Details from:
G.T. Phelan Ltd.,
59 Rock Road,
Blackrock, Co, Dublin.
Tel. 832622; Fax, 883821.
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NEW PRODUCTS/LITERATURE
Details from:
Heatovent Ltd.,
Naas Road,
Dublin 12,
Tel: 01 - 508166;
Fax 01 - 508501.
BETA WM is available in
three models:
15/17 (55,000 Bth/u);
17/20 (65,000 Bth/u);
and
20/23 (75.000 Bth/u).
The burner is fitted in the
wall of the dwelling (not in
the kitchen) and therefore
smells, noise and servicing
are Virtually eliminated
from the kitchen. Routine
servicing is carried out
outdoors.
Other new products
included are Series 7000
Spirahelic (R) guages and
Series 634 two-wire
pressure transmitters.
Includes technical data.
application examples and
handy reference tables.
Copies from:
Manotherm Ltd.,
4 Walkinstown Road,
Dublin 12,
Tel. 01 - 522355;
Fax 01 - 516919.
The new Dwyer
Mercoid and
WE. Anderson
Catalogue
from Monotherm
The Aqua 100 - a
pressure washer
capable of
producing 100 bar
(1500 psl}from SIP
(Holdings) LA,
Gelders Hall Road.
Shepshed.
Loughborough.
Leicestershire. LE12
9NH. Tel: 0509
503141.
Heating World have
launched a new wall-
mounted oil boiler which
has been designed
specifically for kitchen
installation. It is also
designed, in common with
all Beta boilers, with the
installer and service
engineer in mind.
Designated Beta WM, the
appliance is for installation
where walls are a
maximum of 18" thick.
1990 DWYER
MERCOID/ANDERSON
CATALOGUE
BETA OIL WALL-BOILER
The Beta wall-mounted
boiler features a Diamond
White or Burnt Sienna
glass front panel and
resembles a modern
kitchen appliance rather
than a traditional oil boiler.
New products include
Series 605 Magnehelic (R)
indicating transmitters and
Model 3000 MR Photohelic
(R) switch/guage with new
solid-state circuit design.
This free 156-page
catalogue is a source gUide
to over 1500 different
Dwyer, Mercoid and W.E.
Anderson pressure.
temprature level and flow
controls and guages.
Details from:
GEC Distributors
(Ireland) Ltd.,
15 - 19 Hendrlck Street,
Dublin 7.
Tel. 01 - 775413; Fax.
01-775601.
from 102mm (4") to
315mm (12").
General Ecology (UK)
Ltd.,
3rd Floor,
Suffolk House,
George Street,
Croydon CRa ISQ.
Tel. London 760 0522.
For commercial and
industrial applications. the
XID fans are suitable for
ventilating such areas as
offices, pubs and clubs,
conference rooms,
boardrooms and leisure
centres.
Copies of the new brochure
are available from:
Product range infonnation
includes four colour
illustrations, applications,
and technical data
supported by schematic
drawings.
The XID range of in-line
duct fans has been
designed to be suspension
mounted above a false
ceiling, or alternatively,
secured by the means of a
fixing bracket to walls or
roof trusses. These units
are manufactured from
galvanised steel with
extract performances
starting from 250m3h
(147 cfm) to 1180m3h
(694 cfm). There are six
models available to match
ducting diameter sizes
The latest new products
from GEC-Xpelair Ltd are a
range of in-line duct fans
and associated ancillaries.
With the quality of water
supplies being called into
question as never before,
the publication of ·Water
Purification Systems"
by General Ecology (UK)
Ltd., is a timely
introduction.
WATER PURIFICATION
NEW IN-LINE DUCT
FANS FROM XPELAIR
New from Xpelair is a range of in-line du.ctjans called the XID range.
Details from GEe.
Produced in A4, four-
colour format, this
brochure provides inform-
ation on the company.
production techniques and
testing procedures
employed for the Seagull
range, plus customere service and support.
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The Octabuild (how come the
"octa" if only seven members?)
Builders' Merchant of the Year
Award took place late in
November and it was nice to see
Brian Armstrong of Arcon and
Declan O'Donnell of Davies of
Fairview stepping forward to
receive special category awards.
Originally known as the Wavin
Builders' Merchant of the Year
Award the scheme - now in its
fourth year - was extended in
scope for 1989 with all members
of Octabuild - Wavin. Moy.
Tegral. Irish Roofing Felts.
Sanbra Fyffe. Irish Cement and
Gypsum Industries - getting
involved in the sponsorship.
• Hugh Munro. Seamus Homan, Colin Izzard, Eoin Kenny, Oliuer Reddy. Michael
Buckley and Robert Jacob pictured injocular mood outside 22 Clyde Road last
month.
Now for the "I told you so" ....
but there is still time! I'm
referring to domestic water
treatment, an area of market
potential which I referred to
some months back.
000
Delicate pastel shades are used
throughout. a sensible "first" for
Mitsi being the inclusion of in-
situ photographs.
Copies. I'm told, are now
available on request.
Among the schemes suggested
by the CIF are tax relief for the
recruitment of apprentices; a
reduction in VAT rates on
construction from 10% to 5%;
and reduced PAYE & PRSI
contributions.
Increased public awareness of
the purity - or in some regions
the impurity - of domestic
water supplies has led to more
and more people switching to
the use of bottled water
supplies.
Taking the UK as an example
close to home (and indeed a
market which. like it or not. we
do tend to emulate), latest
figures from the BSRlA indicate
the domestic water treatment
sector there to be worth over
ST£21 million. Water softeners
account for 60% of the total.
Come on guys ... someone needs
to lead the charge.
000
Mitsubishi goes delicate .... don't
worry Mike Sheehan, I mean it
as a compliment.
The new Mitsubishi brochures
- there is now a separate
publication for every item in the
air conditioning range - have a
uniform. corporate style with
the emphasis jointly on the
engineering/technology and
cosmetics.
Bracetown Office Park. Clonee.
Co Meath. Tel: (01) 251355; Fax:
(01) 251478.
Consultants and contractors
make up the core customer base
with a commissioning facility
also available to those requiring
it.
000
However. now that the situation
has improved. perhaps the
Government might acknowledge
the situation and provide firms
with incentives to implement
apprentice training
programmes.
But. as always there are
associated problems. The
greatest one for the construction
industry - and the services
sector in particular - is going to
be the shortage of skilled
labour.
Apprentice training has been at
an all-time low over the last few
years and already we are
beginning to suffer the
consequences for this lack of
foresight. Not that anyorie can
be held responsible. In most
instances companies simply
could not afford to maintain
their apprentice intake.
Talking of the coming 12
months. have you heard the
Government trumpets heralding
7,000 new jobs in the
construction sector for the
coming year?
1don't mean to be cynical but I
genUinely hope - as I'm sure
everybody does - that it's more
than mere political clap trap.
Indeed. apparently once the
figures for this year are
calculated 3,000 new jobs will
have been created within the
construction sector with a
further 1,500 related jobs
elsewhere in the economy.
From the old established to a
new fledgling company ...
Edmac Systems Ltd. This is the
company set up by Eddie
McGonigle - formerly of
Honeywell Control Systems Ltd
- on the closure of that
company last year.
Eddie's Edmac was
subsequently appointed
distributor for the Energy
Products Division of Honeywell
throughout the Republic of
Ireland. He is specialising in
HVAC and energy-management
systems.
Edmac operates out of
sales/warehouse premises in
000
Congratulations Michael to
yourself and your colleagues.
You now have double cause to
celebrate. this also being your
bi-centenary year.
As reported on page 18. Brooks
Honghton received the main
Award. Michael Reardon
accepted the Award on behalf of
the company and. like all cute
Corkmen. he came prepared!
On rising to the podium to make
his address after the
announcement. he slipped his
hand into the inside pocket of
his jacket and pulled out a pre-
prepared speech.
Whether that's perceived as
confidence or arrogance depends
on one's viewpoint. Personally
(having been assured that he
was NOT informed of the
decision beforehand). I regard it
as the kind of positive thinking
that deserves to win awards.
The result is a more expansive
award scheme with the means
to recognise and reward
merchants for particular
strengths in addition to the
presentation of the premier
award. .
oa
24 - BUILDING SERVICES NEWS. DECEMBER 1989
26
Building Services News, Vol. 28, Iss. 8 [1989], Art. 1
https://arrow.tudublin.ie/bsn/vol28/iss8/1
DOI: 10.21427/D7NH7X
A KINGSPAN COMPANY••
The Murrough,
Wicklow, Ireland
The electroforetic paint
finish, plus the latest
technology in convector
fin-heat output!
Combining this with Veha's
reputation for seNice,
value, design and the
widest range of radiators
available - that's why
Kingspan Veha is
recognised as the Irish
manufacturer of quality
radiators in the home, the
office and industry.
Kil,4sDal'
VClla LIMITED
So what's
new?
The I<ingspan Veha Radiator
Produced to the highest standards in one
of Europe's most modern plants.
AYOll
VI
I
C
-
Tel (0404) 67278
Tlx: 80351
Fax: (0404) 67731
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GRUNDFOS~
Grundfos pumps provide the vital
power source that moves the water that
brings Heating Services to life,
Superbly constructed, technically
advanced pumps like our UMC/UPC Multi-
Speed models incorporate built-in motor pro-
tection and provide even greater flexibility of
performance for more effective energy saving.
Also, our Light Commercial and "Bronze"
ranges that combine closer system matching
with a comprehensive choice of models.
You can find full details and specifica-
tions in our Pump Selection Guide, free
from the address below.
Or, contact your nearest Grundfos
stockist for more information on the right
pumps - right at the heart of Heating Services.
Grundfos (Ireland) Limited, Unit 34, Stillorgan Industrial Park, Blackrock, Co. Dublin, Ireland. Telephon~: (01) 954926. Telex: 90544.
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